
                                                 

                                       
Master's Degree Course: International Relations & Negotiation, M.A. IRN 

Course Duration: 12 months(1 year) 2 semesters(Total Credits = 60) 

 
Semester 1 Modules
 

1. International Relations Theories (IRN 601)
• Week 1-3: Introduction to International Relations 
• Week 4-6: Realism and Neorealism 
• Week 7-9: Liberalism and Neoliberalism 
• Week 10-12: Constructivism 
• Week 13-15: Critical Theories in International Relations 

2. Diplomatic Communication (IRN 603)
• Week 1-3: Fundamentals of Diplomatic Communication 
• Week 4-6: Cross-Cultural Communication in Diplomacy 
• Week 7-9: Public Diplomacy 
• Week 10-12: Media and Diplomacy 
• Week 13-15: Crisis Communication in International Relations 

3. Global Governance (IRN 605)
• Week 1-3: Overview of Global Governance 
• Week 4-6: International Organizations 
• Week 7-9: Global Security Governance 
• Week 10-12: Human Rights and Global Governance 
• Week 13-15: Environmental Governance 

Semester 2 Modules

1. Negotiation Strategies in International Relations (IRN 602)
• Week 1-3: Fundamentals of Negotiation 
• Week 4-6: Power Dynamics in Negotiations 
• Week 7-9: Diplomacy and Communication in Negotiation 
• Week 10-12: Multilateral Negotiations 
• Week 13-15: Case Studies and Simulations in Negotiation 

2. Multilateral Diplomacy (IRN 604)
• Week 1-3: The Role of Multilateral Diplomacy 
• Week 4-6: International Institutions and Multilateralism 
• Week 7-9: Diplomatic Strategies in Multilateral Settings 
• Week 10-12: Conflict Resolution in Multilateral Contexts 
• Week 13-15: Contemporary Challenges in Multilateral Diplomacy 

3. Crisis Diplomacy (IRN 606)
• Week 1-3: Understanding Crisis Diplomacy 
• Week 4-6: Crisis Management and Decision-Making 
• Week 7-9: Media Relations in Crisis Diplomacy 
• Week 10-12: Humanitarian Diplomacy in Crisis 
• Week 13-15: Case Studies in Crisis Diplomacy 



(C) How Artificial Intelligence (AI) Can Be Applied in This Course:
 
Artificial Intelligence (AI) can significantly enhance the Master's Degree Course in International Relations and 
Negotiation:
 

1. Data Analysis and Decision Support:
 

• Using AI algorithms to analyze historical data in international relations, aiding decision-making in 
diplomacy and negotiation. 

2. Simulation and Prediction Models:
 

• Implementing AI-driven simulations for negotiation scenarios and predictive models to forecast 
potential outcomes. 

3. NLP for Diplomatic Communication:
 

• Integrating Natural Language Processing (NLP) tools to analyze diplomatic texts, improving 
communication skills. 

4. Predictive Analytics for Global Governance:
 

• Applying AI-powered predictive analytics to assess global governance trends and challenges. 

By incorporating AI, the course can provide students with practical skills and insights into the application of 
advanced technologies in the field of international relations and negotiation.
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